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SAP Business One Sales - Introduction [ AnpStore l P> GooglePlay | . amasoncon
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SAP Business One Sales lets you handle your sales activities anywhere, anytime and via any
mobile device.

Sales employees can access to the most relevant business information and processes to help them
manage customers and sales opportunities, fast and effectively.

Dedicated
Tailored for sales roles, holistic CRM management drives sales productivity SAP Business One Sales
Insight to customers, deals, predictability in sales operations

Intuitive

Use Touch ID t j In

User-friendly and simple to use
Interactive

Access data in real time
Respond directly and trigger processes
All changes automatically update the SAP Business One backend
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https://itunes.apple.com/app/sap-business-one-sales/id1087151812?mt=8
https://play.google.com/store/apps/details?id=b1.sales.mobile.android&amp;hl=en
https://www.amazon.com/SAP-SE-Business-One-Sales/dp/B01HSMI0FY/ref=sr_1_5?s=mobile-apps&ie=UTF8&qid=1503883874&sr=1-5

SAP Business One Sales - Technical Information

Requirements for iOS Requirements for Android
SAP Business One 9.2 PL10, version for SAP HANA, or SAP Business One 9.2 PL10, version for SAP HANA, or
higher higher
Apple iPhone 5 or newer, iOS 8.0 or higher Android 7.0
Download from Apple App Store Download from Google Play Store

Supports: Service Layer, SAP Business One Analytics, and App Framework
License: Professional, Limited CRM, Starter Package, and Mobile Sales users(new)

Security. Basic access authentication at logon, license-based function-level and user-based data-level authorization (dataownership),
valid SSL certificates enforced, Apple TouchID

Languages: All 27 languages of SAP Business One

Connection flow:
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SAP Business One Sales - Getting Started
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. . . . Potential Amount of My Open My Sales Amount (with Tax)
99+ 99+ Opportunities for Current Month

Central access to a” Sales-relevant mOduleS Activities Opportunities Quotations Sales Orders
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Shows number of open items . . @ .
Access to SAP Business One calendar and activities Comamers tems ST

129 Sep 2018 (0) My Top 5 Customers by Sales Amount (with Tax)
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Key Performance Indicator (KPI) Screen
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shows user-specific dashboards: oo
09:00 o Introduction to the CEO
Potential amounts of open opportunities 0ot :j::tii':jq My Bat Sellng Has by Slos Aot (h T
Sales Order amount of the current month 10:30 ) Introduction to the CEO S
1045 Microchips Rainbow Color Printer 5.0
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SAP Business One Sales - Configuring Settings

ull Telstra = 8:04 pm 9 22% W )

Settings Done
ull Telstra = 3:08 pm
FeatureS @ ;BODEMOUS Clear Cache
app
Display your company name and user code.
. . . Touch ID

Download and synchronize customer and item data for offline mode | = Pewrioad bata

Clear Cache allows you to clear your current users data & Settings | Aot Setigs X

Define your document layout settings

(» Online Help

UDF Settings >

Display or hide user-defined fields (UDFs).

Touch ID/Face ID configuration available depending on your mobile [ Log Off
device.

Speech2Text capabilities.
Access online help.
Log out activities.

15:00 ¢ Stat
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SAP Business One Sales - Managing Activities

Features:
View activities assigned to you in a calendar format
Edit and close existing activities or create new activities
Create follow-up activities

Create sales opportunities, quotations, or orders based
on activities

Assign activities to a group recipient list

Link related documents such as sales quotations or
orders

Upload attachments to activities
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ull Telstra = 11:33 am

< Activities

October 2018

12 Oct 2018

09:00 o Talking to the boss
09:15 | Microchips
Meeting QEIED

10:30 o Talking to the boss
10:45 | Earthshaker Corporation
Phone Call (EIE)

12:00 o Contract renewal
12115 Earthshaker Corporation
Meeting QEIIED

13:30 ¢ Contract renewal
13:45 | Mashina Corporation
Task CEIIED

15:00 ¢ Status call
15115 Mashina Corporation

Meeting CEIED

16:30 e Status call
Parameter Technology

Note CEEED

ull Telstra = 11:33 am

dll Sales Opportunity

ull Telstra = 11:32 am

< Activity

Activity E Create
Phone Call

@ Close

Content

|;:‘I, Follow Up

Source
No source

Create
Related Document

No related document

Check In
No check-in

Attachment

Sales Quotation

[E] Sales Order
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SAP Business One Sales - Location based check-n

ull Telstra = 11:34 am

Powerful and convenient scenario to check-in location of sales activities

A Reports the location of an activity for every stage of the sales process

A Check-in data can be used for effective monitoring of activities by sales managers
using a dedicated activity report within the SAP Business One client

A Multiple users assigned to the same activity can check in.

/A Embedded in iOS/Google geographic services : 3:53 pm Check In

Do you confirm this check in?

Address

Cancel
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SAP Business One Sales - Managing Customer Data

ull Telstra & 2:57 pm Q 39% m )

< Business Partner V4

FeaIureS General Addr/Contacts  Transactions Dashboard

Create new customers or leads, view Business Partner details, including related ADA Technologies
activities, sales documents (sales gquotations, sales orders, sales opportunities), @ 50000 Customer
special prices and account information

-No Owner-

Modify contact details, log new activities, initiate a phone call, email, or text € Aot (with T2x) by Menth
messages directly

0 r

Define a net, gross or mix price mode when adding, editing or viewing a
business partner.

2014-07
2014-08
2014-09
2014-10
2014-12
2015-01
2015-02
2015-03
2015-04
2015-05
2015-06

2014-11

Locate your contact on a map and plan a route Open Amount of Deliveries Customer Receivables

for Customer

Download/upload attachments to business partners 0 4 18w

Support of Business Partner data ownership function

Best-Selling Iltems by Sales Amount (with Tax)
Rainbow Color Printer 7.5
Rainbow Color Printer 5.0
Hard Disk 3TB
JB. Officeprint 1420

Motherboard BTX

0 200k 400k 600k 800k
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SAP Business One Sales - Managing Customer Data (continued)

Features

Filter by business partner type - Customer or Lead

Sort by name, code, recency, frequency, monetary value, account balance, churn
probability and more.

Customer is rated with 1-5 stars, based on frequency of orders and monetary values
The churn field displays the customer attrition risk as well as the churn probability
Average amount per sales order displayed next to the proposed re-order date

Leads get displayed by industry, activity days il Telstra & 2:59 pm o 39% @)

< Customers Q 1 +

Name -

Code

Recency

Frequency

Monetary

Account Balance
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